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In the cellular health video of this Program, we learned about how essential oils work in our 
body and the importance of the natural substances that we use being just that…truly natural.  
Many “natural” products, including most essential oils, are synthetic versions of a portion of a 
natural substance’s chemistry.  But as we discussed, man can’t manufacture nature.  For 
instance, a synthetic version of lavender cannot replicate the hundreds of chemical compounds, 
or their frequency, or the way all those compounds interact as they exist in lavender oil that 
comes 100% from the plant.  Even plants that are grown in different parts of the world or are 
harvested at different times of year, and even at different times of the day, have different 
chemistry. 
 
Doterra searches for the plants whose oils have the chemistry that will produce a beneficial 
therapeutic effect on human and animal cells.  Doterra is not about producing a product that 
just smells good as we typically think of aromatherapy, it is about using essential oils to truly 
benefit the health of our cells.  Doterra then ensures that the oils are pure with no dilution, no 
added compounds, and no contaminants.  Every liter of oil is tested by an independent 
laboratory in addition to Doterra’s own testing procedures.  Doterra’s commitment to quality is 
unequivocally their number one priority and earns them the reputation of being the best 
therapeutic essential oil company in the entire world.  
 
(Screen shows 2nd page of Sourcetoyou.com) 
Because of this, Doterra does things differently. First of all, most “essential oils” on the market 
are synthetically manufactured. But when an oil does come at least in part from plants, 
companies typically purchase the oils from brokers, or middlemen.  The company selling the oils 
does not have direct contact or knowledge of the growers and distillers of the plants.  In this 
middleman process, many practices are employed to maximize profit that compromise quality.  
This can be at the grower, distiller, broker, or the selling company level. 
 
(Screen shows Explore Growers) 
In contrast, Doterra has gone straight to the growers, harvesters, and distillers and created 
direct relationships with them that cut out the middlemen.  They assess and participate directly 
in the entire process to ensure the 100% quality compliance they require.  They also ensure 
that the oils are being sourced sustainably and responsibly so that the environment is 
protected.  If a course of action does not produce a win/win outcome, then Doterra looks for 
another way. Everyone, including the environment, wins in Doterra’s process. 
 
(Screen shows Co-impact sourcing) 
As a result of this corporate culture, not only does this method of purchasing essential oils 
benefit Doterra’s customers, it has also immeasurably benefitted the lives of the growers, 
harvesters, distillers and their communities.  Many oils are sourced in very poor parts of the 
world.  Doterra’s direct contractual relationship has allowed these people to receive reliable, 
fair payment for the oils which was not always the case when middlemen were involved.  In 



addition, Doterra uses its non-profit organization, called Healing Hands, to provide these poor 
communities with things like reliable fresh water sources, schools and health clinics.  They call 
their sourcing process “Coimpact Sourcing.”  This website, sourcetoyou.com explains the whole 
process and allows you to get testing reports for each bottle of oil you purchase. 
 
Let’s look at an example of this coimpact sourcing in action: 
https://www.youtube.com/watch?v=AOQr8WA0x18 
 
(Screen shows doterra.com) 
Rarely have I seen a process that positively impacts everyone involved from growers to 
customers, and that also produces a positive ripple effect from everyone who is directly 
benefitting. 
 
(Screen shows Healing Hands under Caring) 
Doterra’s non-profit organization, Healing Hands, then takes it one step further and donates to 
other non-profit organizations that produce sustainable change around the world.  I want you 
be able to feel as good as I do about spending a dollar on a doterra product or donating to 
Healing Hands.  When we give, we feel good.  Doterra provides us the opportunity to give to so 
many people around the world at the same time that we are giving to ourselves by utilizing 
natural products.  It’s a heart-warming system that stirs our faith in human nature’s ability to 
support our planet and one another. 
 
(Screen shows Products) 
Doterra’s products specifically impact our health by providing Natural Tools to support us at 
each tier of our Wellness Lifestyle, and I’ll share my recommendations and education on these 
tools in the classes that go more into depth about each tier. 
 
(Screen shows Prime Meridian Health Clinics: https://pmhclinics.com/) 
Doterra is committed to changing healthcare in our country.  They have begun an integrative 
health clinic initiative with their Prime Meridian Health Clinics. The first one is up and running, 
and as of this recording, 3 more will open soon with more to come in the future. These clinics 
offer patient-centered care that combines the best of conventional and alternative medicine 
with patient empowerment tools like easy access to doctors and medical records online. These 
clinics are focusing on Above the Line solutions that can lead their patients to experience true 
healing. 
 
(Screen shows doterra.com scroll down a little so specials not showing) 
Changing gears a little, I run into a lot of skeptics in my line of work. Would you consider 
yourself a skeptic? Have you heard the phrase “healthy skepticism?” I want to offer a 
perspective that that is an oxymoron.  I am a firm believer in each individuals’ process that he 
or she goes through to make choices.  Some people go by how they feel about something and 
are impatient with facts and information.  Other people love facts and information and 
research.  We all have different personalities.  I believe in each person having the freedom to 
engage in whatever process feels healthy to them.  What do we need to do before making a 



choice so that no matter how it turns out, we can say we did our best when we were choosing? 
I believe in the “healthy” part of the phrase ‘healthy skepticism” because I believe in the 
importance of a healthy decision-making process. 
 
To understand this next part, make sure you have listened to the Above the Line Section of this 
program.  When you enter the word “skepticism” into the expression, it connotes a Below the 
Line feeling - like we need to be skeptical in order to protect ourselves from something.  When 
we feel like we are protecting ourselves, we are protecting ourselves from what we are afraid 
of like being sold, tricked, conned, manipulated, talked into buying something we don’t need or 
that doesn’t work.  Now that we understand how our brain works when we are Below the Line, 
we can see one of the repercussions is that our mind closes.  Our survival instincts take over 
and our prefrontal cortex is not working at full throttle anymore.  When we get defensive, 
argumentative, resistant, or kind of frozen (like feeling a little helpless to make a choice), these 
states are all reflective of our minds closing.   
 
Doterra chose to distribute its products through a direct sales model commonly known as 
network marketing.  I have seen many, many people react with skepticism based on the sales 
model of the company.  This is usually because they, or someone they know, have had a bad 
experience with network marketing, and so they feel like they DO need to protect themselves. 
 
In addition to Doterra’s sales model, some other issues can create doubt or worry which are 
Below the Line emotions like cost, the time and energy it takes to learn something new, and 
whether or not it works. 
 
All these issues are legitimate.  Is this a trustworthy company? Do I have enough money to 
purchase what I want? Will I put some effort into learning something new, and do Doterra’s 
products even work? 
 
My point is that we do our best work in evaluating these issues from Above the Line.  When we 
are Above the Line, we have an open mind and our prefrontal cortex with all our logic, 
reasoning, and creativity is working for us.  We can approach a healthy evaluation of these 
issues by focusing on the facts.  When we are Below the Line, our fears will block our ability to 
evaluate the facts of each individual situation by projecting fears from past experiences which 
will cloud our analysis. 
 
Sometimes being Below the Line means that we buy something because we are afraid of 
something, and then we experience buyer’s remorse because we didn’t go through our process 
of analyzing based on the facts.  For instance, some people will buy because there is a discount 
or free additional product offered for a limited time.  They are afraid of losing out or of having 
to pay more later.  OR we could be afraid that if we don’t buy or do something, then something 
bad could happen to us.  This is how I feel when I hear commercials about vaccinations, that 
they are trying to get me to vaccinate my children by instilling fear in me rather than instilling 
confidence in its efficacy.   
 



Conversely, sometimes we DON’T buy things because our skepticism holds us back, and these 
things could provide us with amazing benefits. For instance, we could focus on being afraid of 
not knowing if a product is going to work.  The irony is that the only way to ever find out if 
something works for you is to try it.  I read once that if we are going around and around in our 
head about what to do, then it means we don’t have enough facts to actually make the logical 
decision we are struggling to make.  Deciding whether or not to buy essential oils is a good 
example because we can’t logically figure out if they will work for us no matter how much we 
think and learn about them.  The piece of information that is missing is experiencing them.  At 
that point, the best we can do is feel like we have given our best shot at going through our 
decision-making process and choose to try them or not. 
 
So what is our best course of action?  I believe it is focusing on Above the Line feelings like 
curiosity, interest, and a desire to improve our lives.  From these emotions, we have an open 
mind, can feel free to go through whatever decision-making process fits our personality, and 
assess each situation on its own merits so we can make the best choice for us. 
 
My goal in this program is to inspire this Above the Line process so you feel empowered and 
free to navigate your wellness in a positive, productive way for the rest of your life. 
 
As you are contemplating whether or not to incorporate Doterra’s products into your tool 
basket for your Wellness Program, you can practice making your own choices from Above the 
Line. This is how we Create Our Own Luck. 
 
You can explore Doterra.com to learn more about the products and the company.   
 


